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Abstract : This paper modeled sales history archived from 2012 to 2015 bulked in monthly bins for five products for a medical
supply company in Jordan.  The sales forecasts  and extracted consistent  patterns in the sales demand history from the
Enterprise Resource Planning (ERP) system were used to predict future forecasting and generate sales demand forecasting
using time series analysis statistical technique called Auto Regressive Integrated Moving Average (ARIMA). This was used to
model and estimate realistic sales demand patterns and predict future forecasting to decide the best models for five products.
Analysis revealed that the current replenishment system indicated inventory overstocking.
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