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Abstract : This study investigates whether participants experience different levels of persuasion depending on the hemisphere
of  the brain and the tone of  voice.  The experiment  was performed on 96 volunteer  undergraduate students  taking an
introductory course in psychology. The participants took part in a 2 x 3 (Hemisphere: left, right x Tone of Voice: positive,
neutral, negative) Mixed Factorial Design to measure how much a person was persuaded. Results showed that the hemisphere
of the brain and the tone of  voice used did not significantly affect  the results  individually.  Furthermore,  there was no
interaction effect. Therefore, the hemispheres of the brain and the tone of voice employed play insignificant roles in persuading
a person.
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