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Abstract : Today, the role and importance of financial technology businesses in Iran have increased significantly. Although, in
Iran, there is no Islamic or non-Islamic personal financial planning field of study in the universities or educational centers, the
profession of personal financial planning is not defined, and there is no software introduced in this regard for advisors or
consumers. The largest sales network of financial services in Iran belongs to the insurance industry, and there is an untapped
market for international companies in Iran that can contribute to 130 thousand representatives in the insurance industry and
28 million families by providing training and personal financial advisory software. To the best of the author's knowledge,
despite the lack of previous internal studies in this field, the present study investigates the level of readiness of the salesforce
of the insurance industry to accept this career and its technology. The statistical population of the research is made up of
managers, insurance sales representatives, assistants and heads of sales departments of insurance companies. An 18-minute
video was prepared that introduced and taught the job of Islamic personal financial planning and explained its difference from
its non-Islamic model. This video was provided to the respondents. The data collection tool was a research-made questionnaire.
To investigate the factors affecting technology acceptance and job change, independent T descriptive statistics and Pearson
correlation were used, and Friedman's test was used to rank the effective factors. The results indicate the mental perception
and very positive attitude of the insurance industry activists towards the usefulness of this job and its technology, and the
studied sample confirmed the intention of training in this knowledge. Based on research results, the change in the customer's
attitude towards the insurance advisor and the possibility of increasing income are considered as the reasons for accepting.
However, Restrictions on using investment opportunities due to Islamic financial services laws and the uncertainty of the
position of the central insurance in this regard are considered as the most important obstacles.
Keywords : fintech, insurance, personal financial planning, wealth management
Conference Title : ICIF 2025 : International Conference on Islamic Finance
Conference Location : Montreal, Canada
Conference Dates : May 24-25, 2025

World Academy of Science, Engineering and Technology
International Journal of Economics and Management Engineering

Vol:19, No:05, 2025

O
pe

n 
Sc

ie
nc

e 
In

de
x,

 E
co

no
m

ic
s 

an
d 

M
an

ag
em

en
t E

ng
in

ee
rin

g 
Vo

l:1
9,

 N
o:

05
, 2

02
5 

pu
bl

ic
at

io
ns

.w
as

et
.o

rg
/a

bs
tr

ac
ts

/1
83

41
4.

pd
f

ISNI:0000000091950263International Scholarly and Scientific Research & Innovation 19(05) 2025 1

https://publications.waset.org/abstracts/183414.pdf

