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Abstract : In today’s complex foreign relations between countries, the nuclear enrichment and nuclear weapon have become a
threat for all states in the world. There are couple isolated states which have capacity to produce nuclear weapons such as Iran
and North Korea. In this article, Iran nuclear negotiation was analyzed in terms of its relations especially with The United
States in order to find the important factors that affect the course of the ongoing nuclear negotiation. In this sense, the Force
Field Analysis was used by determining and setting forth Driving and Restraining Forces of the nuclear negotiations in order to
see the big picture and to develop strategies that may improve the long-term ongoing Iran nuclear negotiations. It is found that
Iran nuclear negotiation heavily depends on breaking down the idea of Iran’s supporting terrorist organizations and being
more transparent about nuclear and uranium enrichment. Also, it was found that Iran has to rebuild its relations with Western
countries, especially with the United States. In addition, the counties— who contribute to Iran nuclear negotiations— will need
to work on the dynamics and drivers of the Israel and Iran relations in order to peacefully transform the conflict between the
two states.
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